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KRAACNDIKALIA MAPRETVIHTOBUX METPNK 3TNTAHO MOAEAI
RARRA B MEXAHI3MI CUCTEMI MAPKRETUHTY THATNTPNEMCIB
DAPMALLEBTYHOI CDEPI

[laHa cTaTtTs npucBsuYeHa LOCNIAXKEHHIO Ta Knacudikauii MapKeTMHrOBMX METPHUK Y KOHTEKCTI
mogeni RARRA, B cucTeMi MapKeTUHry nignpueMcTe chapMaLeBTHUHOI cdpepH. NpoaHanizosaHi nepe-
Barv Ta HeoJiKK Takoro Metofy B NopiBHAHHI 3 MmeTogoM ARRRA. Takox 3asHaueHo, L0 BUKOPHC-
TaHHS KOHKPEeTHUX MeTpuK 3a mogennto RARRA Moxke cnyXuTu gyKepenom LiHHOT iHdopMauii ans
NPUAHATTS OBFPYHTOBAHUX YNPABAIHCbKWX PilleHb Yy hapMaueBTHuHil ranysi. Y crarTi BUOKpeMaeHo
OCHOBHi MapKeTWHroBi MeTpukH, Taki sk: Customer Retention Rate (CRR), Repeat Purchase Rate
(RPR), Loyal Customer Rate (LCR), Formulary Coverage, Net Promoter Score (NPS), CSI (Customer
Satisfaction Index) ta Customer Satisfaction Score (CSAT), TRx (Total Prescription), NRx (New
Prescription), Share of Market (SOM), Return on Investment (ROI), Return Of Marketing Investment
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(ROMI), Customer Lifetime Value (CLV). HagaHi cdhopmynu ix po3paxyHKy Ta 0ocoBAMBOCTI iX BMKO-
puctanHa. Ocobnvea yBara NpUAINAETbCA ypaxyBaHHIO Crneundiku apMauesTuHoI ranysi nig vac
aHanisy uux mMeTpuk. Amke hapMaueBTHUHA rasy3b € OAHI€lo 3 HaWbinbl iHHOBALMHWMX ranysew,
AaKa notpebye BESIMKMX iHBECTULN B CBOIM AiSNbHOCTI, BiAPI3HAETbCA AOBrolo po3pobKoo NPoayKTYy
Ta Ma€ [LOCHUTb YKOPCTKE LEepyKaBHE perysitoBaHHA. TaKoXX OCKifbKW [aHa rasysb npautoe Hag npo-
LYKTaMu Ta NOCNyramu, siKi paTylOTb XKWUTTS, TO OKPIM 3BMYaMHUX 3aBhaHb, WO CTOATb Nepej mMap-
KeTosioramu, € e M Be/IMKE MUTaHHA ETUKH, SiIKe TeXX BapTO BPaxoBYBAaTH Mif yac aHanisy. Takoxx
nocnimpkeHHs 6asyeTbCca Ha aHanisi cydacHMx TeHAeHUiM y capMaueBTUUHIN cdepi Ta BpaxoBye
cneuudiKy LUboro cektopy. Pesynbtatu focnifyKeHHs MOXYTb HafaTW BaXkK/IMBY OCHOBY ASi nojasib-
LUIMX HAyKOBWX AOCANiIXeHb B cdepi MapKeTUHry hapMaueBTUUHUX MiLNPUEMCTB Ta BUKOPUCTaHHS
mopeni RARRA. ToMy BapTo 3a3HauuTH, LLO LS CTATTS MOXE C/yryBaTW LiHHUM LOLATKOM A0 HayKo-
BOrO JUCKYPCY LWOA0 ePEKTUBHOrO BUKOPUCTAHHS MApKETUHIOBUX METPUK Y (hapMaLleBTUUHIK cdepi,
CNpUsIlOYM MOKPALLEHHIO CTPATEriyHOro YNpaB/iHHA Ta MPUUAHATTIO IH(POPMOBAHWX MapKETUHIOBUX
pilleHb Y LbOMY K/IIOYOBOMY rajly3eBOMY CErMmeHTi.

This article is dedicated to the exploration and classification of marketing metrics within the
framework of the RARRA model, applied in the marketing system of pharmaceutical enterprises.
The advantages and disadvantages of this approach are analyzed in comparison to the ARRRA
method. It is emphasized that the utilization of specific metrics based on the RARRA model can
serve as a valuable source of information for making well-founded managerial decisions in the
pharmaceutical industry.

The article highlights key marketing metrics such as Customer Retention Rate (CRR), Repeat
Purchase Rate (RPR), Loyal Customer Rate (LCR), Formulary Coverage, Net Promoter Score (NPS),
CSI (Customer Satisfaction Index), and Customer Satisfaction Score (CSAT), as well as TRx (Total
Prescription), NRx (New Prescription), Share of Market (SOM), Return on Investment (ROI), Return
Of Marketing Investment (ROMI), and Customer Lifetime Value (CLV). Formulas for their calculation
and peculiarities of their application are provided.

Special attention is devoted to considering the specificity of the pharmaceutical industry during
the analysis of these metrics. Given that the pharmaceutical sector is one of the most innovative
industries, demanding substantial investments in its operations, characterized by long product
development cycles (up to 15 years) and subject to rigorous governmental regulation, ethical
considerations are paramount in the evaluation process. Additionally, the research is based on
the analysis of contemporary trends in the pharmaceutical sphere, taking into account the unique
features of this sector.

The findings of this study offer a significant foundation for further research in the field of
marketing for pharmaceutical enterprises and the application of the RARRA model. Thus, it is
worth noting that this article can serve as a valuable addition to the scholarly discourse on the
effective utilization of marketing metrics in the pharmaceutical industry, facilitating improvements
in strategic management and the adoption of informed marketing decisions within this pivotal
sector.

KnioyoBi cnoBa: MapKeTUHIroOBi MeTpHKH, hapMaueBTUUHI nignpuemcTea, mogens RARRA, mapke-
TUHIOBi IHCTPYMEHTH, CUCTEMA MApPKETUHTY, aHani3 MEeTPUK.

Key words: marketing metrics, pharmaceutical enterprises, RARRA model, marketing tools,
marketing system, metrics analysis.

MocraHoBka npobnemu. linnpuemcrsa hapmaueBTHUHOI cdepu NOCTiMHO noTpeby-
OTb iHHOBALMHOrO PO3BWUTKY CUCTEMU MAPKETHHIY O/l LOCATHEHHS KOHKYPEHTHWUX nepe-
Bar Ta NiABULLEHHS edeKTUBHOCTI CBOEI AisnbHocTi. lpoTe, AN LOCArHEHHS UUX uinew
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HeOoOXiIHO MaTH YiTKi MapKETUHrOBi METPHKM, AKi [O3BONAIOTb BUMIPIOBATU pe3y/bTaTuUs-
HICTb MapKeTUHrOBMX il Ta OuiHIOBaTH iX BMIWB Ha Bi3Hec-npouecH nignpyeMcTBa.

Mpu uboMy hapmaLeBTHUHA cdhepa Mae NeBHi 0CoBNUBOCTI CBOET AisnbHOCT. Agke ue
cepa B AKiM CTBOPIOIOTbCS, PO3POONAIOTLCA Ta PO3NOBCIOMKYIOThCS MKW Ta npenaparw
AKi MOXYTb PSATYBaTH JIIOAAM XWTTS, TOMY NPUCYTHE BEJIMKE MUTAHHSA E€TUKU Ta [ep>KaBHOro
perynoBaHHs AisNIbHOCTI dpapMaLeBTUUHKUX NiANMPUEMCTB.

BignoBigHO MapKeTUHroBi METPWKW MOXYTb MaTW MeBHi OOMEXEHHsS uu cneuudiky
BUKOPUCTaHHA Ta aHani3y, BpaxoBylouM ocobaMeocTi ranysi. MeTolo gocnimKeHHs € aHanis
[OLiNbHOCTI Ta OCOBIMBOCTI BUKOPUCTaHHS OCHOBHUX MapKETHHIOBMX METPUK B hapMa-
LeBTHUUHIN cpepi. Knacudikauis metpuk 3rigHo metony RARRA. Ta ix MoOXXnuBWi BNUB
Ha iHHOBALiMHWI PO3BUTOK CUCTEMU MapPKETUHTY.

AHanis octaHHix gocnigeHb Ta nybnikauii. Takox ocTaHHi AOCAIAXeHHsA B ranysi
MapKeTUHry Ta iHHOBALIMHOro PO3BUTKY MiLNPUEMCTB CBigYaTb NPO Te, LLO BUMIPIOBAHHS Ta
aHani3 MapKETUHIOBUX METPUK € BAXKJIMBUM IHCTPYMEHTOM [Nl LOCATHEHHS! KOHKYPEHTHHUX
nepesar Ta NiABULWEHHA ePeKTUBHOCTI LisSIbHOCTI MignpPHUEMCTB.

Tak y poborti Heni IsaHuenko Ta CeitnaHu XpynoBuy OKpecioloTbCsl BaXK/IMBICTb BUKO-
PUCTaHHS MAPKETUHIOBUX METPUK B KOHTEKCTHIM peKnaMi, Lo TaKe KOHTEKCTHA peKiama, Ta
HapaloTbecsl (POPMYJ/IM PO3PaxyHKy OCHOBHUX MeTpuK. [1]. Takox eoprii Pycak Ha cBoemy
caWTi nepepaxoByE HaWBaXK/IUBILLIi METPWKHK, 3BUYAMHO TaM He BCi METPWKM, asie Ha Moro
nymky came ROMI, LTV(Llifetime value), CAC(Customer Acquisition Cost), CPA(Cost per
Action), Ooxig 3 koxxHoro mkepena, KoHeepcis no sopoHui, AOV (Average Order Value)
Ta Hagae ix BnacHe sBuaHaueHHs. [2] A Takox B cBoi pobori KoniwuHcbka K. O Ta Bonowwu-
HoBcbKa |. B. posrnapaiotb 0cobnMBOCTI NpoBagyKeHb TEXHONOMYHKUX iHHOBALM Ha dhapMa-
LLeBTMYHMX MignpUeMcTBax. BoHu 3a3HavaloTb, WO iHHOBAL|i € BaXK/IMBUM €/IeMEHTOM LS
pocTy B (papMaLeBTUUHIA MPOMUCIOBOCTI Ta iHWKX rany3ax. | BOHU € KOYOBUM UMHHUKOM
ona ycnixy B hapMaLeBTUUHIM NPOMUCIOBOCTI, ane iX po3pobKa Ta BNPOBadXKeHHs BUMa-
rae 3HauHWX PecypciB Ta criBnpaui 3 pisHUMHU eKcnepTaMu Ta opraHisauisimu. [4]

Ha noptani [lia Muxanno 3aiueB nepepaxoBye n’siTb KJAOHYOBUX METPUK HA MOrO OYMKY,
npo Te AiK iX 3aCTOCOBYBATH Ta YOMY BOHM KOPHMCHI B MOBinbHUX gogartkax. Ha noro gymky
ue CTR, CTI, CPI,CPA,LTV  3BWuyalHO Ha MO LYMKY MNEBHi METPUKW Ta MapKETUHIOBI
niAXonu BapTO NMEPEHOCUTHU Ta PO3rNA[ATH Nif KYTOM iHWOI cchepu LisNbHOCTI, TOMY faHa
iHpopMaLisi € LikaBolo Ta Baxk/inBoto. [5]

Hatans MauyeBa y cBoiM cTaTTi 3a3Hayae, K BaXK/IMBO BNPOBAJXKYBaTU epeKTUBHUW Map-
KETUHIOBMM MiAXiZ y hapMaueBTUYHUX KOMMaHifAX Oas LOCArHEeHHs ycnixy B rany3i. BoHa
HarosioWye, WO 3a JOMNOMOrold MapKeTHHry MOXKHa BM/jMBaTW Ha 6isHec-cepefoBuule i
pocsaratv 3Hadywmx 3miH.[10] A Carrie Craigmyle Bif3Hauae BUCOKWM piBeHb peryJsitoBaHHs
3i CTOPOHW AepXKaBu y (hapMaueBTHL, WO BHOCUTb P OOMEXeHb Ta BUMOT, SIKi MapKe-
Tonoram noTpibHO BpaxoByBaTW. TakoX aBTOP Harofiowye, Wo A/ ePeKTUBHOrO MapKe-
TUHIY Y LM ranysi HeoBXigHO PO3YMITH caMy iHAYCTPIilO, BAKOPUCTOBYBaHY TEPMIHOAOTrIIO,
CKnagHoui nauieHTcbkoro wnsaxy[11]

A aetopu Mapeup O. P. , Manumwmn T. B. , Mpokonoeuu-Maeniok |. B B cBoi pobori
nopisHioloTb Mogesnb ARRA ta RARRA B pamkax OuiHKM cyyacHux BisHec-meTpuK. [12]

Mo>kHa CMifIMBO NMPOrHO3yBaTH, LLO MapPKETUHIOBI METPUKWU € BaXKJIMBUM iHCTPYMEHTOM
B ynpae/iHHI nignpuemMcTBamMu cdapmMaLeBTHUYHOI cepy. | B nofanblioMy came iHHOBaUiMHI
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nigxoau Ta ecpeKTUBHUI aHani3 UMX METPHK, MaTuMe Bce Biblumi | BinbluMi BNAUB Ha PO3-
BMTOK Ta YyNpas/liHHA MapKETUHIOBOIO CUCTEMOIO B (papMaLeBTHUHIN cdepi.

MeTtogu. [1na BUBUEHHS NWUTaHHS MapKETUHIOBUX METPUK B iHHOBALiWMHIW cUCTeMi Map-
KETUHTY (hapMaLeBTUYHUX MigNPHEMCTB, ByN0 NpoBefeHO AeTasibHe LOCIIKEHHS aKage-
MIYHUX CTaTEMN, KHUI, 3BIiTiB Ta iHWKX IyKEPES], NOB>SA3aHUX i3 MAPKETUHIOBUMHW METPUKaMM,
Ta NpoBefeHO aHani3 ix 3acTocyBaHHA B hapMaLeBTHUHIN cdepi. Takox Byna nposefeHa
06pobKa JaHWX 3 couianbHUX Mefia-KaHaiB Ta OHNaH-PeCcypCiB, WO CTOCYOThCA hapMa-
LEBTUUHOT ChepH Ta MapKeTHHTY B LM ranysi. AHania i cMHTe3 BCix 3iBpaHux HaHuX, wob
chopMyiioBaTH KOHKPETHI BUCHOBKM, MOPIBHAHHS Ta peKoMeHAalii WOoAO0 BUKOPHUCTaHHS
MapKETUHIOBUX METPHK Y hapMaLeBTHUHIM cdhepi Ta iX Knacudpikauii.

Merta crarti (noctraHoBka 3apgadi). KnacudikyBath MapKeTHHroBi MeTpPUKM 3a
mopennto RARRA Ta gocniguty ix 3acTocyBaHHS y MEXaHi3Mi CUCTEMU MApPKETHHTY Nignpu-
€EMCTB hapmaueBTHUHOI ranysi. OkpecnuTi nepeBarv Ta HeLOJiKM BUKOPUCTAHHS MOAENi
RARRA y chapmaueBTHuHii cdepi. A Tako>K BU3HAUMTH KJIHOYOBI OCOBIMBOCTI BUKOPHC-
TaHHA MaPKETMHrOBMX METPUK BIAMOBIAHO OO KNIOUYOBUX OCOBMBOCTEN hapMaLeBTUUHOI
cchepm.

Pesynbratu (Buknag ocHoBHoro Marepiany). [ns posymiHHs 6GaratorpaHHOCTi Ta
Ba>K/IMBOCTI METPUK B IHHOBALLIMHIA CUCTEMi MapKeTWHry, HeobXigHO OKpec/MTH came
BM3HAUEHHS, L0 Take MeTpHUKa. TaK ik MEeTPUKHW BUKOPUCTOBYIOTbCS B Pi3HWX HanpsMax Ta
ranyssx, HaBeleMo [eKisibka BU3HaAYEHb LbOro MOHATTS.

Ocb Ha npuknag MeTpuka ue - “KinbkicHMH abo SIKICHMH NOKasHMWK, WO Bigobpaxkae
YCMiLWHICTb NPOAYKTY abo NeBHY MOro XapakKTepUCTHKY. 3 ii JONOMOrolo MOXKHa 3pO3yMiTH,
HaCKI/IbKW aKTyasibHe [/1s KOPUCTyBauiB NpoayKT abo nociyra Komnawii, u4 gonoMarae BiH
y BUpiLWEHHI ixHiX npobnem i un nogobaetbca.”[6]

“MeTprKa — Le NOKa3HWK NOTOUYHOrO CTaHy gocsrHeHHs uini.” [7]

To6T0 Ha MO AYMKY MOXKHA CKa3aTH, IO MapKeTWHroBa MeTpUKa - Le KifbKiCHWH abo
AKICHWI NOKa3HMK, IO BigobpaXkae NOTOUHMI CTaH JOCATHEHHS MapKeTUHIOBOI Liifi.

Tak sK Ham HeobXiHO BUOKPEMMTH MapPKETUHIOBI METPUKM sKi AOLiNbHI B hapmales-
TUUYHIN cdhepi TO OKPECIUMO 0COBAMBOCTI AiANbHOCTI NiIANPUEMCTB AaHOI cepu:

- hapmaLeBTHUHA ranysb € OAHI€El0 3 HaMbINbLW IHHOBaLMHKWX rany3em, po3pobka nikis
Moxke 3aiMatu fo 15 pokie Ta noTpedye BeNUKHX (hiHAHCOBMX iHBECTULiM.

- BiSNIbHICTb bapMaLEeBTUYHUX NiIANPUEMCTB CYBOPO PETYJIIOETLCS LEePXKaBoto.

- niKapcbKi 3acobM, LLO BUrOTOBNAIOTHCS MOXKYTb OYTH SIK peuenTypHi Tak i 6e3 peuen-
TypHi. [10]

- 3a10BOJIEHHA MOMWTY Ha JIiIKapPCbKi NpenapaTh 3L4IMCHIOETbCS HE TiJIbKKM 3a paxyHOK
[LOXOJIB CaMOro HacesieHHsl, afe W 3a paxyHOK AepXKaBHOro Oromkety abo CTpaxoBWx
komnaHin. [10]

- BUCOKMI Nnopir BXxody y hapMaueBTHUHy cepy, Tak sik BoHa noTpebye BeNMKUX iHBeC-
TULIi Ta CepHO3HOro HayKOBOrO Ta KaApoOBOro noTeHuiany.

Bpaxosytoun Taki 0cobnamBOCTi, gy>Ke BaK/IMBOro acnekty Habysae edpeKTUBHe Ta CBO-
€uacHe ynpaBsJliHHA BCiMa MapKeTMHrOBMMMW MpoLecamMu.

A pns Takoro egpeKTUBHOrO Ta OMepPaTUBHOrO YNPABAiHHS MOCTAE MUTAHHS Knacudi-
Kauii i nocnifloBHOCTI aHanisy MeTpuk. Bpaxosylouu Te, Wo ix Moxe OyTH Benuka Kifb-
KiCTb, Ba)K/IMBa caMe CTpaTeris Ta PO3yMiHHA fK iX aHani3yBaTU MakCUMasibHO e(PEKTUBHO
Ans nignpyvemctea. MHoOIO 3anponoHOBaHO K/lacudpiKyBaTW OCHOBHI MapKeTUHIOBi METPUKM

ExoHoMiKa i ynpaBainHa Nel4/2023




‘l 8 HAYKOBO-MPAKTNUHI EKOHOMIUHI KOHUENUIT TA MPOrPAMN

arigHo metony RARRA |, skuit 6ys 3anponoHosanuii [abopom MNannom ta Tomacom lMetri y
2017 poui Ha npotusary metony AARRR. [aHi knacudikauii meTpuk 6ynu 3anponoHosaHi
came ans po3pobku MobBinbHUX moaatkis. Ane BOHW AOUiNbHI | ana agantauii nig iHWi
NPOAYKTK Ta HaBiTb MEeBHi ranysi. Tak ik B CBOIM OCHOBiI BOHM MaloTb MOC/ILOBHICTb Ta
NPIOPUTETHICTb aHanidy MeTpHK, A/1s 36eperkeHHss OCHOBHOI nocTtasneHoi uini. [13]

ma6. 1
nopieHaHHA Mogeni AARRR ta RARRA
Mopenb AARRR | MopenbRARRA
Acquisition (3anyuyeHHs) Retention (ytpumanns)
Activation (akTvBaLis) Activation (akTvBania)
Retention (yTpumaHHs) Referral (pexomenpanii)
Referral (pexomeHpauii) Revenue (poxip)
Revenue (moxig) Acquisition (3anyyennHs)

Ak 6aummo mogenb AARRR 3ocepemkeHa Ha 3anyyeHHi KNIiEHTIB | gani BXe Hae Kna-
CMYHa BOPOHKA MPOJaXKiB, MOKWU BOHWU He CTaHyTb JIOS/IbHUMMU KJieHTamu. [laHa mopenb
nobpe nigxoAuTb ONa ctapTanis i KOMnaHik Ha paHHild cTafil, Hagaluu YiTKy AOPOXKHIO
KapTy pPo3BWUTKY Ta ontuMizauii. 3 iHworo 6oky, RARRA kpalue nigxoautb Ans BigoMux
KOMMaHi# i3 conigHoto 6a3010 KNIEHTIB, AKi NpParHyTb PO3LWMPHUTH OXOMJIEHHS Ta 30ibLUKTH
poxig. [15]

3Bu1uaiiHo Ui ABi Mofeni MoXyTb ByTH 3agisHi y cdepi papmauesTUku. Tak Ha npukiag
NPy 3anycKy HOBOIO iHHOBALIMHOIO NPOAYKTY UM BXOAY B HOBWM PUHOK, HaNpPWKAaA PUHOK
iHWOT KpaiHW, To pouinbHo BigwToexyeaTuch Bif, AARRR. Ane BXe Ha iCHylOUOMY PUHKY
3 iCHylOuUMMH npopayKTaMu BapTo BigwToBxyBaTuch Big RARRA, agke BoHa HanpaBneHa
B MepLUy Yepry Ha yTPUMaHHS MOCTIMHWUX KJEHTIB, @ B)Ke Aaji Ha po3wupeHHs. A Tak K
3a/lyyeHHs HOBWX KJIIEHTIB € Oy>Ke JOPOrMM TO YTPUMAHHS SIBJIAETbCA KJIIOUYOBUM MpPIiOpH-
TETOM.

= - . - =,

V- k. 4 . N
i \ [/ Referral \ [ \
[ Retention l| [ (perosmendayli) I| | Acquis ition |
| (ympusass) | II NPS. CS1 | |\ |
\  CRR, RPR, LCR Y AR [\ (samyuern) /
- ikl / ", CSALTRx, NRx /N CAGCPCmain

, md [ -
- b maiM . e

"I. . # ": I A
[ Activation | | Revenue \
| (awmusayis) II | (Boxid) |
Fermulary SOM, CLV, ROI,
Coveragemaln k ROMIma W J
Rt N /

-~ st

Puc. 7 knacudpikalis MapKkeTMHroBUX MeTpuK 3rigHo mogeni RARRA
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BianoBigHO pPO3MICTUMO NOCNILOBHICTb OCHOBHUX MAapKETHUHIOBUX METPUK 3rigHO
RARRA.

YTpumaHHs (retention) - BCi MeTpUKM fKi HauUifeHi Ha aHani3 BXXe HasBHWUX KJIEHTIB,
A/ TOro Wwob NigBUWKTH WaHC ix 36epexkeHHs. [lo TakMx METPUK MOXKHA BiGHECTH.

Takox BapTO 3a3HauMTU LLO MOBTOPHI KOPWUCTyBauyi NpUHOCATL Ao 4 pasis Binblie
LlOXOJy, HiDXX HOBI, afpKe 3a/lyueHHst HOBUX KJIIEHTIB € JOPOroBapTicHUM npouecom. [14]

ToXK [O TaKUX METPUK MOXKHa BiJHECTH:

Customer Retention Rate (CRR) - KoedilieHT yTpUMaHHA KNIEHTIB, SKWUM Bigobparkae
3MiHYy KJ/IiEHTIB 3a NeBHWM nepioa.

®opmyna:

CRR=(KifnbKicTb KNIi€HTIB Ha KiHeLb Nepioay - KiNbKiCTb HOBWX KJIiEHTIB) /
Kinbkictb knieHTiB Ha nouatok nepioay* 100

BianoBigHO YMM BULLMIN KOEMILIEHT YTPUMAHHS KMIEHTIB TUM KpalLe.

Ane y coepi chapmauesTi Tpeba BpaxysaTtH, LLO LaHWW MOKa3HWK Tpeba paxysaTtu B
[eKisIbKox po3pisax:

- KiNbKICTb KAIEHTIB, W0 Be3nocepenHbo KYNUAU NpomayKT

- KiNIbKiCTb NiKapis, WO NPeacTaBAsioTb NPOAYKT (amyke € NiKU AKi NPUMUMAlOTbCA TiflbKK
no peuenTy, i KiZIbKiCTb NPOJaXKIiB Ha NMPAMY 3aNeXKWTb Bif, KiJIbKOCTI JlikapiB siKi BUNUCYIOTb
peuenTy Ha JaHUW NPOAYKT)

Repeat purchase rate (RPR) - koedilieHT NOBTOPHUX NOKYMOK, Bigobparkae Bigco-
TOK MOBTOPHMUX MOKYNOK. PO3yMiHHSI AMHAMIKK 3MiHW TaKOro MOKasHWKa, € BaXK/UBUM LA
aHanisy yTpMMaHHS MOKYMLUiB.

®opmyna:

RPR= (kinbkicTb knieHTiB wo 1 pas Kynunu/ 3aranbHy Kinbkictb KnieHtis)*100%

Y coepi hapmauesTH Tpeba BpaxyBaTH, WO Pi3HI NPOAYKTH MaIOTb NEBHY iHCTPYKLilO
No BUKOPWUCTAHHIO i paxyBaTW MO KiJIbKOCTI Npoaakie Moxe OyTH HEKOpeKTHWM. Amxe
HanpWKAan A8 NPOXOMXKEHHA NEBHOrO Kypcy NiKyBaHHs Moke ByTW HeobxigHo npuadaTu
[eKiNbka npenaparis.

LLle opuH BaxknMBuMM nokasHuk ue Loyal Customer Rate (LCR) - koedilieHT NOCTiMHMX
KnieHTiB(KoediuieHT HanbinbL noanbHUX KNieHTiB.) Lien koedilieHT Bigobparkae HaibinbL
LIHHWX KNIEHTIB, AKi HEOQHOPA30BO POBW/IM NOBTOPHI MOKYMKH.

®opmyna:

LCR=KinbKicTb K/i€HTiB Wo pobunn nokynky Binblwe 4 pasis Ha pik/
YCi KNIEHTU Ha piK.

Tpeba BpaxyBaTH, LLO KifbKICTb KMIEHTIB Ta Nepiof, MOXXHa 3MIHIOBATU B 3aNI€XHOCTI
Bif cneumndiku npoaykty. B coepi dhapmauest Tpeba 3BepHYTH yBary, WO AaHUW aHani3
NOTPIGHO BECTH He NULLE B PO3PIi3i KiSIbKOCTI NPOJaHUX TOBapiB, a M B KifIbKOCTi BUNUCAHUX
peuenTis.

AktuBauia (activation) — ue rpyna MeTpuK siKi 3aCTOCOBYIOTbCS A5 KJIEHTIB Ki
BXX€ 3HaloTb MPOJYKT, WOro BWBYalOTb, OTPMMaIM KOHCY/bTauil Ta pekomeHpauii. Tob6To
SKi TOTOBi BXe CTaTW MOCTIMHUMU KJIIEHTaMH, ane lie He SBAATbCA TakuMU. [lo Takmx
MeTPUK HanpuKnag B e-commerce 3a3BWuail BiIHOCATb yac nepebyBaHHA Ha caiTi , Kifb-
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KiCTb HaTUcKaHb. B cdpepi hapMaLeBTUKK H NpUKNaL A0 TaKUX METPUKKU MO>KHA BiJHECTH
CniBBiAHOLIEHHS KiZIbKOCTI BUNUCaHWX peLenTis, Ta NpuabdaHuX TOBapiB MO LMM peuentam.

Hanpuknag no aktuBauii MoxkHa BigHecTu meTpuky Formulary Coverage - BoHa BU3Ha-
uae, CKiNIbKK NiKapCbKUX 3acobiB BXOAATb 40 NEPEeNiKy MeAUYHUX Mpenaparis, Wo MOXYTb
onnayyBaTUCh 3 BIOIKETY AeprkaBu, UM CTPaxXOBMMM KoMnaHismu. BignosigHo uum Buuie
NOKPUTTA (POPMYNApYy A/ NiKapcbKoro npenapary, TWM 6inbwi WWaHCH, WO nauieHTH
OyayTb OTPUMYBATH Liel NPOAYKT 3a 3HWKeHOo abo NOBHICTIO BiALWIKOAOBaHO LiHOW. Tomy
aHasi3 gaHol MeTpUKKU Ma€ NpsIMUI BIJIMB Ha OBCArK NpPofaxis Ta AOXiAHICTb KomnaHil. Ta
NPaBW/IbHUI aHani3 faHOi METPUKKM MOXXe AOMOMOrTH BiNbl LWBUAKOMY Ta €PEKTUBHOMY
BNPOBAAYKEHHIO iHHOBALIMHOrO NPOLYKTY.

PekomeHpauii (referral) — ue MeTpUKM AKi cnpAMoBaHi Ha BigobpaXKeHHA peKoMeH-
Jauin no npofykty. Jlo Takux METPUK MOKHa BiHECTH:

Net Promoter Score (NPS) - ue meTpuKa sika BU3Ha4a€, HaCKiSIbkKW 3a[0BOJIEHI KJli-
€EHTU NpofyKTOM abo nocnyrolo i fKi X BpaXkeHHA Bif OpeHAy, Ha CKiNbKW BOHW rOTOBI
BiJpeKOMeHayBaTH Bac.

B dapmauesTHuHil ccepi, ae 3mopos>a i nobpobyT nauieHTiB € Ha neplioMy Mici,
BUKOpUCTaHHA MeTpuku NPS Moxke ByTH KOPUCHUM [/ BU3HAUEHHA PIBHA 3a[10BOJIEHOCTI
nauieHTis NPoayKToM abo NOC/IYrolo, a TakoX A/ BUAB/IEHHA Ta BUPILLEHHS MOXX/IMBUX
npobsiem 3 sKicTio 0b6cnyrosysaHHs. OfHaK BaXMBO ByTH 0OEPEXXHUM NP BUKOPUCTAHHI
meTpukn NPS, ockinbku BoHa Moe 6yTW 6ifibll CKNAAHOI A1S OLIHKW, MOPIBHAHO 3
iHwuMK cchepamu. Hanpuknag, KJIEHTH MOXYTb BiguyBaTH AUCKOMGOPT abo CTUAJ/MUBICTD,
LinnTHCS iHhopMaLielo NPo CBOE 3A0POB’S Ta JiKyBaHHS, LLO MOXe NPU3BECTU A0 HEKO-
pekTHoro BigobpaxerHs pesynbtatis NPS. Takox, cnif BpaxoByBat, wo y apMaues-
TUUHIN cdhepi MOXKYTb BYTH 3HAUHI Pi3HULI MiXK NPOAYKTaMH, AKi MatoTb Binbwi abo MeHLi
BMN/IMB Ha 3[0POB’A Ta NOOPOOYT naLieHTIB.

TakoxX oo Takux MeTpuku MoxkHa BigHecTu CSI (Customer Satisfaction Index) Ta
Customer Satisfaction Score (CSAT). Ane 3HOBY > Taku BapTO BpaxyBaTW WO NOTPIGHO
OTPWUMYBATH [aHi He JvwWe Bif KopucTyBadie siki He3nocepenHbo KOPUCTYIOTbCS TOBAPOM
uu nocnyroto. A 1 Big Nikapie SKi BUMUCYIOTb PeLENnTH Ta paasTb NiKK, afyKe BOHU € eKcC-
neptamMu B JaHiM HiWi i MaKkcMMasibHO OnepaTMBHO 3BEPHYTb yBary Ha HeHasIeXHY SIKiCTb
NPOAYKTY YK MOSIBY KOHKYpPEHTa.

Takox po referral BiZHOCATbCSA HACTYMHI CYTO hapMaLEeBTUUYHI METPUKH:

TRx (Total Prescription) - KinbKicTb peuenTiB (npu3HauyeHb) NiKApPCbKUX Mnpenaparie
KOMMaHii, BU4aHWX NiKapsaMKU NPOTAroM NMEBHOro nepiogy vacy.

NRx (New Prescription) - KinbKicTb HOBUX peuenTis (npuaHaueHb), wo 6yau BuaaHi
015 NPOAYKTY, NOKA3ye YCMIWHICTb Y 3a/y4eHHi HOBUX KJIEHTIB.

NBRx - KinbKicTb HOBMX peLenTiB(Npu3HadYeHb) came Npu HOBIKM Tepanii.

Hoxip (revenue) - TOGTO MeTPUKK AKI CNPAMOBaHI Ha BigOBPaXKEHH: NOKa3HWUKIB NpH-
6yTkoBocCTi. [1ns Toro wob 3po3yMiTH UM NO3UTUBHWUM UM 3OUTKOBUI BEKTOP PYXY KOMMaHii.
[lo KNo4OBHUX METPUK MOXKHA BifjHECTH:

O6c¢cs2 npodaxciB: CymapHui 0bcar npoAaskis NiKapCbKKUX Npenaparis KOMnaHii 3a nes-
HWI nepiog yacy. Lis meTpuka aae 3aranbHui ornag ycniwHocTi 6i3Hecy Ta Woro 3gaTHicTb
3abe3neuntn cTabinbHuK poxin. [aHy MeTpuky HeoBXigHO PO3risfaTi y CynpoBOAI aHa-
ni3y: obcsAry npojaxis 3a nepiof, pocTy obcsAriB Nnpoaaxis, NOPIBHAHHIO po3apibHoro Ta
onToBoro obcAry Npoaaxie, BpaxoByBaTH pPerioHasibHWM aHai3 Ta 3a NpoAyKTamu. Takox
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BaXX/IMBUMU MOKa3HWKaMK MpU LibOMY € MapXXWHasIbHICTb, piBEHb 3anaciB, KOHBepCis, TeH-
OeHLiT CnoXKWBaHHA.

Yacmra punky (Share of Market, SOM) - BigcoTkoBe cniBBifHOWeEHHA 0BcAry npo-
JaKiB KOMMaHii o 3aranbHOro pUHKoBoro obcary. Lis meTpuka nokasye, sKy OO0 PUHKY
3aKiMae (hapMaLeBTUUHe MiANPUEMCTBO MOPIBHAHO 3 KOHKypeHTamu. Lo meTpuky Tex
BapTO PO3rNSAATH KOMMJIEKCHO 3: YaCTKOK PUHKY 3a 06CAroM NpofAaskiB, YacTKOO PUHKY
3a KinbkicTio peuentie (TRx Market Share), yacTkolo pWHKY 3a KiJbKIiCTIO CMOXKMBauiB
(Patient Share), yacTka puHKy 3a perioHamu, YacTka PUHKY 3a KaTeropisiMv npopyKTiB.

®opmyna:

Yactka puHky(SOM)=[lpogaxi nignpuemcrBa/3aranbHi Npoaaxi pUHKY

B chapmaueBTHUHIM chepi BapTO BPaxoByBaTH Lep>KaBHe pPerysioBaHHs crneludiky Toro
LLLO NEBHI NMpenapaTti MOXYyTb 3aMOBJIITUCb Ta OMJaYyBaTUCh LepPXKaBHUMU OpraHamu.

Return on Investment (RO/) - koediuieHT NOBEPHEHHS iHBECTULIM B MEBHUWA MPOEKT
uu NpoayKT. BuMmipioeTbes BifcoTkamMK Ta fonomarae OLiHUTU eEKTUBHICTb BUKOPUCTaHHS
pecypciB. € oy’Ke KOPWUCHOIO METPHKOIO MPH BMNPOBAMAXKEHHI iHHOBAUIMHOroO, ANs aHanisy
MOro OKymnHOCTiI.

®opmyna:

ROl = (Ooxig — Butpatu)/ Butpatn x 100%

B dhapmaueBTHuHii chepi cnig BpaxyBaTH, LLO MEBHi iHHOBALiMHI MPOAYKTU MOXYTb
po3pobnatuce no 15 pokie i notpebysaT BenMKWX iHBecTULiM. BignosigHo us MeTpuka
[IO3BONISIE OLIHUTH, HACKIMIbKK yCMilUHUMK ByaM iHBECTULi B IHHOBALLMHI Ta 3BMYakHi Npo-
€KTH Ta K BOHMW BIJIMHY/IM Ha NpWOYTKOBICTb Bi3Hecy.

Cnip 3a3HauntH, wo ana sumiptoBaHHs ROl B iHHOBaLiMHIM cUcTeMi MapKeTUHry chap-
MaLeBTHYHOrO MiANPUEMCTBA HEOOXiAHO BpaxoByBaTH:

Return Of Marketing Investment (ROMI) - koediuieHT NOBEpPHEHHS MapKeTUHIOBUX
iHBecTuuin. IHWKUMK cnosamu ue ROI-mapkeTuHr.[3]

®opmyna:

ROM/ = (Mpubytok — MapKeTuHrosi BuTpatH)/

MapkeTtuHrosi sutpatn x 100%

BignosigHo, 3actocyBaHHsi meTpuku ROMI (Return On Marketing Investment) B chapma-
LieBTHUUHIN cdoepi € pouinbHuM, agyxke ROMI BuMiptoe Biggady Bif iHBECTULM B MAPKETUHTOBI
3ax0u, TOBTO e(PeKTUBHICTb | Pe3y/IbTaTUBHICTb PEKNAaMHUX Ta MapPKETUHIOBUX KamnaHiK.

Lns sumipioanHs ROMI B iHHOBaLiMHIN cUCTEMi MapKeTUHry HeobXigHO BpaxoByBaTH
HaCTYMHi eNeMeHTH:

BuTpatv Ha MapKeTWUHroBi 3axofu: ClOAM BK/OYAIOTbCS BUTPATU Ha pekiamy, npo-
CyBaHHSI HOBMX MPOAYKTIB, AOCMIIKEHHS PUHKY, NiATPUMKY OpeHAy Ta iHWi MapKeTUHroBi
aKTUBHOCTI, MOB>A3aHi 3 iHHOBALiMHWUMU MPOEKTaMMU.

Loxin Bif MapKeTUHrOBUX 3aXOfliB: OLHIOETbCS NPUBYTOK, AKUN OyB 3000yTUN 3aBAAKU
MapKeTUHroBuM fisMm. Lle MoxkyTb ByTH fomaTKoBi Npogaxki HOBUX MPOLYKTIB, 30iNblUeHHS
obcAris yroj, noKpallleHHs BrnisHaBaHOCTI BpeHay ToLo.
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BusHaueHHs nepiogy pospaxyHky: ROMI moxke BUMiptoBaTMCb Ha KOPOTKWUM TEPMiH
(Hanpuknag, keapTtan abo pik) abo Ha [OBroTpuBanoOMy nepiofi, 0cO6NMBO A/ NPOAYKTIB
3 JOBIMUM >KUTTEBUM LMKJIOM.

B chapmauesTHuHii cchepi Takox Tpeba 3BepHYTH yBary, L0 NPUCYTHIH BUCOKUM piBeHb
[lep>KaBHOro perysoBaHHA hapMaLeBTUUHOI chepH, a TOMY He BCi iIHCTPYMEHTH Ta MeTOAM
MOXYTb OYTH LOCTYNHWUMU AN BNPOBAYKEHHS MAPKETUHIOBHUX 3aXOfiB.

Customer Lifetime Value (CLV): CepeaHsa npubyTKOBICTb Bij, OAHOro Kji€EHTa npo-
TAFOM WOro >XUTTEBOrO UMKAY. [lonomarae BUM3HAUWTH, HACKINIbKKW LiIHHUMUW € KAIEHTU ONA
komnarii. [1]

®opmyna:

CLV = (CepegHin poxig Big knieHta * Tpusanictb cnisnpaui) - Bapticte yTpumMaHHs.

[ana MeTpuKa € BaXKNMBOIO ANA NiKapCbKUX 3acobiB, e npoaaki MOXyTb 3anexkartu
Bif, TPUBA/NMX JNiKyBaHb Ta JIOSNbHOCTI KJi€HTiB. [lpoTe BapTO BpaxyBaTW HeAoONiKW Ta
CKNafHICTb L€l METPUKMU, a came: CKNafHICTb PO3pPaxyHKY, HEOLHOPIAHICTb KAIEHTCbKOI
6a3u, BN/JMB 30BHILIHIX (PaKTOPIB, BIACYTHICTb KOHTPOJIIO 3a MOBELIHKOIO KiEHTiB. ToMy
BUKOpHcTaHHa MeTpuku CLV B chapmauesTHuHii cdepi BuMarae obepexkHoro nigxogy Ta
36a/1aHCOBaHOrO BPaxyBaHHA iHLIMX METPUK Ta acnekTiB AiafbHOCTI KOMMaHil,

3anyueHHs (acquisition) - ue MeTpUKKM sKi XxapakTepusyloTb Lii UM BUTPATU Ha 3any-
UEHHS1 HOBMX KJi€HTiB. Ak BauMMo BoHa € 3aBepluaNbHOIO B faHik Knacudikauii, ane He
MeHLW Baromoto. Jlo MeTpuK, WO BifHOCATbCA 4O 3asydeHHS KIEHTIB MOXHa BigHECTH:

Customer Acquisition Cost (CAC) - BapTicTb 3anyyeHHsi HOBOro KiieHTa. Lis metpuka
BKa3y€ Ha Te, CKi/lbKK KOLUITYE KOMMaHii 3a/ly4UTU OLHOIrO HOBOFO KJliEHTA.

®opmyna:

CAC=BuTtpatu Ha 3anyueHHs kiieHTa / KinbKicTb HOBUX KJEHTIB

Y papmaLeBTHUHIM cdepi faHa MeTpuKa OOoMnoMara€ KoOMMaHiaM 3po3yMiTH, CKiJIbKM
KOLUTYE 3a/lyyeHHsi HOBOIO KJliEHTA Yepe3 Pi3Hi MapKeTUHroBi KaHa/u Ta 3axofM, fK [0
iHHOBaLiMHOro NPOAYKTY TaK i BXxe faBHO BigoMoro. Lle no3Bonsie BU3HAUUTH, SKi cTpaTerii
Ta KaHa/W HaledeKTHUBHIWI A8 NpoCyBaHHA ToBapy. AHani3 Li€i MEeTpUKKU [O3BONSE 3PO-
3YMiTH, SIK e(PEKTUBHO BUKOPHCTOBYIOTbCS KOLITU Ha MapKETUHI Ta peKksiamy.

OpHak, BapTO 3a3HauMTH, Lo hapMaLesTUYHa cpepa Mae CBOI 0COBNUBOCTI, AKi MOXKYTb
3MiHIOBaTW [OLiNbHICTb BUKopucTaHHs MeTpuku CAC. Hanpwuknag, npouec 3anydeHHs
HOBMX Naui€HTIB B chapMaLeBTULi Moxe ByTH JOBroTPUBANUM, OCKISIbKW MaLiEHTH MOXXYTb
BUCYBaTW BMCOKiI BMMOMM OO AKOCTi NPOAYKLIi, a TaKOXX KOHCY/NbTyBaTUCS 3 JiKapsAMM i
03HaMOMJIIOBATUCL 3 BiAryKaMu Ta PEKOMEHLALIAMM iHLIKUX CMOXXUBaUIB Nepes TUM, K Npu-
MHATH pilleHHs Npo NikyBaHHsA. ToMmy, y Oyfb-sIKOMY BUNagKy, BUKOopHUcTaHHs meTpuki CAC
NOBUHHO BYTU [OMNOBHEHE iHLIMMK NOKA3HWKaMM, Lo BifobparkaloTb Gi/ibll MOBHY KapTUHY
BAPTOCTi 3a/lyYeHHs Ta YTPUMaHHS KJIEHTIB Y papMaLeBTUUHIN cdepi.

PoarnsHemo e ofHY METPUKY fika € OfHIEI0 3 OCHOBHUX B KOHTEKCTHIN-peknami gns
GinbwocTi ranysen. A came «Cost per Clicky (CPC) - BapTiCTb OQHOrO KJIiKy B pekami.
BoHa pae B napi 3 metpukoto CTR (Click-through rate) ouiHUTU edeKTUBHICTb MapKe-
TUHIOBOI PEK/JIaMU B KOHTEKCTHIM peknami uM smm. Ane dpapmaueBTUUHIM cdepi BapTo
BPaxoByBaTW AesKi OBOMeKeHHs Ta 0COBIMBOCTI, NOB>SA3aHi 3 PeKsaMoIo NIKapCbKUX npe-
napartis. Afpke BOHa Moxke BYTH 3aCTOCOBaHa He [0 BCiX iHHOBaUiMHWUX NPOAYKTIB AKi BNpo-
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BafKyloTbcs. Peknama nikapcbkux npenapartis Mae cyBopi OBMeKeHHs uyepes3 perysisi-
TUBHI BUMOTH Bif Aep>kaBu. [leski peknamHi nn1atpopmMu MOXKyTb BUMaratu niaTBepayKeHHs
BIAMNOBIAHOCTI 3rifHO 3aKOHOLABCTBA Mepes LOMYCKOM A0 PO3MilLleHHS peKknaMu. Takox
BAPTO BpaxyBaTW €THYHi acnekTW Ta Hopmu. LlikaBo wo BuKopucTaHHs MeTpuku (CPC)
«Cost per Click» pns aHanisy nonynsipHoCTi NPOAYKTY MOXe OyTU HefOUiNbHUM, OCKiNbKU
npsMe peknaMmyBaHHs iKapCbKUX 3acobis B BaraTtbox KpaiHax 3abopoHeHo.

Okpemo BapTO BigMITUTU METPUKHU SIKi BUKOPWUCTOBYIOTbCA A1 OLIHKM HOBaTOPCbKMX
cTpaTeriv Ta iHHOBALiM B CUCTEMI MapKeTUHTY, afke dpapMaLeBTUYHA chepa ofHa i3 caMux
iHHOBaLiMHUX cdhep:

- BUTPaTH Ha JocnigykeHHs i po3suTok (R&D)

- obcAr KowWTiB, BUTPAYEHUX HA CTBOPEHHS HOBWMX JIIKAPCbKWMX Mpenaparis Ta BLOCKO-
Ha/IeHHS iCHYIOUMX,

BUTPaTK Ha MapKEeTWHT Ta peKsamy HOBWX Npenaparis;

yacTKa pMHKY HOBMX npenaparis;

- KiNbKICTb HOBMX NPOAYKTIB, AKi Oy/M 3anylleHi Ha PUHOK;

- WBHAKICTb PO3pObKK HOBKX Mpenaparis;

piBeHb 3a4,0BONIEHOCTI KJIEHTIB HOBUMMW Mpenaparamu;

yacTKa HOBHMX Mpenaparis B 3ara/JibHOMy 06cA3i npofaxis NignpUEMCTBa;
- BIACOTOK NMOBTOPHWX MPOAaXKiB HOBUX Mpenaparis.

MapKeTWHroBi MeTpUKW B iHHOBALIMHOMY PO3BMTKY CUCTEMW MapKETUHTYy BifirparoTtb
BaYK/IMBY POJIb Y BUMipIOBaHHI YCMILLHOCTi HOBATOPCbKUX CTpATerii Ta BU3HAYEHHI iX edhek-
TUBHOCTI. Ane NS YCMiWHOro aHanidy HeOOXiAHO UITKO KnacudikysaTi NpiopuTeTHY noci-
[IOBHICTb aHani3y MeTpMWK 3rigHo cTparterii KomnaHii, u4 nponykty. [lns uboro MokHa
BuKopuctoByBati Metogu RARRA T1a AARRR, sk knacudikauis BignosigHo pns ycrta-
JIeHUX KOMMaHiM Ta NPOAYKTIB i BNPOBa[XKEHHS iHHOBALIMHOrO Ta HOBOrO MPOAYKTY, UM
BXOZPKEHHS B HOBMW PUHOK. TakoX siKk 6auMMo BapToO afanTyBaTW LesKi METPUKMW Nig yac
BUKOPMUCTaHHS iX A5 aHani3y y papMaLueBTHUHIN cepi, agyke BOHa Mae CBOI BiIMiHHI 0CO-
6nuBocTi. Ta rasom Bynb-sika MeTpUKa MOXe PO3rSAATUCh /1S MPUMHATTS pilleHb NuLle
B CUCTEMI 3 iHWIKMMWU OAHUMMU.

BucHoBOK. MoxxHa 3po6MUTH BUCHOBOK, WO B hapMaueBTHUHilM cdepi BUKOPUCTOBY-
IOTbCS, SIK 3arafibHi MapKETUHIOBi METPHKHK TaK i cneuudiuHi ranysesi. Ane BaXK/JIMBO Bpa-
XyBaTW NPW BUKOPMCTaHHi Oyfb-sKOI METPUKWM came cneuudiky camoi capMmauesTHUHOT
ranysi. Agxe MapKeTUHIroBi METPUKK LO3BONSAOTb NiANPUEMCTBY 3PO3YMITH €(PEeKTUBHICTb
CBOIX MApKETUHIOBMX 3yCHJIb Ta NPUMMaTH OBrpyHTOBAHI PilLEeHHS WOA40 NOAANbLIOro PO3-
BUTKY MapKeTUHroBOI cTpaTerii iHHOBaLiMHOro NpoAyKTy uM iHHOBauii. HenpaBuibHWi aHa-
Ni3 gaHux 6e3 BpaxyBaHHA creuudiku ranysi Moxke NMpU3BECTH O HEBIPHWUX PilleHb.

A Tomy pns Toro wob 3abesneuntn Binblu HadiMHUK aHani3 HeobXigHO Knacudiky-
BaTM METPWKM BifNOBIAHO LO MeTW Ta cTparterii dpapmMaLeBTUYHOI KOMNaHil Yh neBHoro i
npoaykty. OgHUM i3 MOX/IMBMX BapiaHTiB MOXHa BuKopucToByeBaTv metogu AARRR Ta
RARRA, BnpoBagKeHHs sKWX 3BMUYaHO NOTpebye Binblu AeTanbHUX AOCHIAMXKEHD.

TakoxK BaXknMBO Oynp-iKi METPUKKM PO3M/ISAATH JiWlle B KOMIIEKCI 3 iHWWMK MapKe-
TUHFOBUMUW MeTpUKaMu. AfiXe came KOMMIEKCHUIM aHani3 MeTpHUK Binbl NOBHOLIHHO MOXe
BigoOparkaTh KapTHHY.

BianoBigHO nepcneKkTHBM BUKOPUCTAHHS METPUK Yy papMaLeBTUUHIM cdepi ayxke
LUMPOKI, OCKIJIbKK LS rany3b NOCTIMHO PO3BMBAETbCSH, BNPOBaL)KYE iHHOBAaLii i cTae Bce
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BiNbll KOHKYpeHTHOW. HoBi TexHONOrIT Ta IHCTPYMEHTH MapKETUHTY [O3BO/AIOTb 30isbLuy-
BaTh e(PEKTUBHICTb MAPKETUHIOBMX KaMmnaHii i nigBuLLyBaTi npubyTKOBICTb NignpyeMcTBa.

OpHieto 3 roNIOBHUX TEHAEHLIM BUKOPUCTAHHS MapKETUHIOBUX METPUK Y chapMaLeBTHu-
HiM cchepi € nepexif fO UMPOBUX Mepdia-KaHaniB Ta iHTepHeT-MapkeTuHry. Lle po3sonse
nignpyueMcTBam BiNbll TOYHO CNPSIMOBYBATH CBOI MapKETMHrOBI KaMnaHii Ha NOTEeHLiMHUX
KJIEHTIB, a TaKOX eheKTUBHILIE B3AEMOLIATH 3i CBOEO ayauTopicto. Pobutu nepconanizo-
BaHi MapKeTHMHIoBi KoMnaHii. A uudpoBsizauis faHux, Ta 0OpobKa Benukux 6as gaHUX Big-
KPUBA€E HOBi FOPU3OHTH EPEKTUBHOCTI MAPKETUHIOBUX PEKJIAMHUX KOMMaHiW Ta yTBOPEHHS
HOBMX MapKETUHIOBUX METPHK, AKi [O3BONAIOTD Bibll TOYHO BUMIPIOBATH Ta NPOrHO3yBaTH
e(PEKTUBHICTb MapPKETUHIOBUX KaMMnaHii y hapMaLeBTUUHIN cdepi.

3BHUAlHO BUKJ/IMKAE TpUBOry Besneka BUKOPUCTAHHS NepcoHasizoBaHUX AaHUX nawieH-
TiB Ta KOpUCTyBauiB. Ampxe 36ip LUMX AaHUX Ta IX aHasi3 MOXEe NOPYLUMTH €TUUHI HOPMH.
Apyke Hanpuknam WTYYHWUH iHTENEKT MoXKe 0BpobnsaTH | aHanisysaTi BeNMKi 0OCATM AaHuMX,
3i6paHuX 3 Pi3HKUX AXKepen, TaKUX SK NJaThOoPMU eNIEKTPOHHUX MEAWUYHUX 3anuCiB, OHNAMH-
noBefiHKa KJIEHTIB, colianbHi Mepexi Towo. Lle ponomarae BUSIBNATU KOPUCHY iHGopMa-
Lilo Ta TeHJEeHLii ANna CTpaTeriyHoro njaHyBaHHsS MapPKETUHTY 3 OAHIEI CTOPOHM, a 3 iHWOT
3’ABNAIOTLCS TEXHIUHI IHCTPYMEHTH AKi BXKE MaloTb MOXJ/IMBICTb 3ibpaTh nepcoHanbHi aaHi
3 Pi3HUX [XKepen npo JoAWHY, CHOPMYBaBLUM TaKMM YMHOM MNEBHWUW BipTyasibHWK NOp-
TpeT Nokynus, NnepcoHanisoBaHMM MapKeTuHr. B cyKynHocTi Ui gaHi € iHguBigyanbHUMU Ta
MOXYTb MICTUTH B COBi NepCcoHanbHy TAEMHHULIO PO3MNOBCIOIYKEHHS SKOT MOXE HALUKOAWTH.

ToMy nuTaHHS edPeKTUBHOrO aHanidy MapKeTUHrOBUX METPHK, IHCTPYMEHTIB ans 36opy
[aHWX OS18 UbOro aHanisy e € He PO3KPUTUM Ta notpebye ysarv B ManbyTHbOMY.
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